	Information Session Presentation – Kim Snider
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	The economic outlook today is uncertain to say the
 least
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	Investors in your situation are traveling in uncharted territory
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	Only 20% are prepared to replace their income in retirement
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	But a financially secure retirement is still achievable for most
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	Adopt the
 Snider Method as a route to a secure future

	[image: image7.wmf]Act II: Develop the action



	5-Minute Column: Why
?
	15-Minute Column:
	45-Minute Column:

	It protects you in the event of a prolonged economic downturn.
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	[image: image9.wmf]Act III: Frame the resolution
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�I shifted the investors to the “protagonist” to confirm their role as the main character. Here I added this to establish the general context – it brings everyone to the same page and confirms something they already know.


�Hmm – seems to be a motif emerging here. Some words that might be woven through the scenes and the 5-minute column: map, navigate, voyage, trip, compass…


�Clearly state here what you want to the audience to do or think: “adopt” or “try” or “accept”.


�Great start with this column. The challenge in this column is to distill from all the reasons the top three that you want people to remember when they leave the room. You’ll support the 3 main reasons with details as you complete the other two columns.





